Microsoft. Business.Solutions—

FOR MANUFACTURING

Sales Forecasting

Microsoft
Business

o Solutions
Communication challenges are frequent when you bring together

groups that have different objectives and backgrounds, such as those found
Effectively collaborate between

between sales teams and manufacturing managers. Microsofte Business :
operations and sales

Solutions —Great Plains Sales Forecasting brings these teams closer together

by bridging communication gaps and creating a powerful loop that promotes

effective, efficient product delivery.

Aggregate demand from
multiple sources
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Intuitive Data Entry
Window

Use an easy-to-use spreadsheet-like window to enter and manipulate
forecasted sales numbers.

Use History as a
Forecasting Basis

Enable salespersons and/or customers to filter historical sales values to form
the basis for forecasted sales amounts.

Track Multiple Sales
Forecasts

Define multiple sales forecast plans simultaneously.

Forecast Roll Up

Easily combine multiple sales forecast plans into one master plan.

User-Defined
Forecasts periods

Create plan-specific, user-defined forecasting periods with period options
range from daily to yearly.

Transfer Plans to the
Master Schedule

"Activate” any sales plan to become the basis for master production
scheduling.

MRP Forecast
Consumption

Generate material requirements plans that reflect existing sales forecasts and
current sales orders.

Integration to
Demand Planner

Create statistical forecasting and interactive simulation scenarios using
Microsoft Demand Planner integration.

Sales Forecasting also requires the Bill of Materials and Manufacturing Order Processing modules
to operate.
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